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• Defining the investment landscape

• Creating/Adapting products

• The distribution method
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Bubble 1. House prices compared to 
Rentals

HPI OER
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Bubble 2 - Job Market
Total nonfarm job openings Total nonfarm hires

Total nonfarm separations
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PCE Inflation breakdown
Supply-driven Inflation (headline, y/y)

Ambiguous (headline, y/y)
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Cost Push Inflation is 2.5% above pre-pandemic 
average

Supply-driven Inflation (headline,
y/y)
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Inflation expectations and Portfolio construction. 
No inverse correlation between Stocks and bonds as 

inflation expectations rise above 2.5%

FWISUS55 Index  (R1 ) Correl

Recession, 3,300 
(probability 40%)

Stagflation, 3750 
(probability 40%)

Reflation, 4561 
(probability 20%)
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Scenarios for SPX
SPX Recession, 3,300 (probability 40%)

Stagflation, 3750 (probability 40%) Reflation, 4561 (probability 20%)



• Defining the investment landscape

• Creating/Adapting products

• The distribution method
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Discretionary mandates – Model Portfolios Advisory

Structured Notes Participation with Capital protection

Autocalls with memory coupons

Twin Wins

Bear Shark

Private Debt Bridge Loan structures, targeting 8% pa

Real Estate Core/Core Plus targeting 5% pa



• Defining the investment landscape

• Creating/Adapting products

• The distribution method



• B2B, through a network of intermediaries / family offices

• Quarterly Calls on Market Outlook

• Identification of opportunities and risk management areas to stimulate 
fund raising


